This course contains the curriculum necessary to complete the pre-licensure education requirements of the Texas Real Estate Commission (TREC) to obtain a real estate salesperson license. Includes the following TREC course materials: Principles of Real Estate I and II, Law of Contracts, Law of Agency, Real Estate Finance, and Promulgated Contract Forms.
Essential Knowledge and Skills:
(a) General requirements. This course is recommended for students in Grades 11-12. Students shall be awarded one credit for successful completion of this course.
(b) Introduction.
(1) Career and technical education instruction provides content aligned with challenging academic standards and relevant technical knowledge and skills for students to further their education and succeed in current or emerging professions. (2) The Marketing Career Cluster focuses on planning, managing, and performing marketing activities to reach organizational objectives. (3) In Fundamentals of Real Estate, students gain knowledge and skills in general principles of real estate, the law of agency, the law of contracts, use of promulgated forms and real estate finance. Students analyze the elements of a real estate transaction, including representation, financing, title, closing and deeds. This course allows students to reinforce, apply, and transfer academic knowledge and skills to a variety of interesting and relevant principles of real estate. (4) Students are encouraged to participate in extended learning experiences such as career and technical student organizations and other leadership or extracurricular organizations. (5) Statements that contain the word "including" reference content that must be mastered, while those containing the phrase "such as" are intended as possible illustrative examples.
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(1) Principles of Real Estate. The student demonstrates professional standards/employability skills required by business and industry. The student is expected to: (A) communicate effectively with others using oral and written skills; (B) demonstrate collaboration skills through teamwork; (C) demonstrate professionalism by conducting oneself in a manner appropriate for the profession and workplace; (D) demonstrate a positive, productive work ethic by performing assigned tasks as directed; (E) comply with all applicable rules, laws, and regulations as they relate to the real estate industry; and (F) demonstrate time-management skills by prioritizing tasks, following schedules, and tending to goal-relevant activities in a way that uses time wisely and optimizes efficiency and results.
(2) Principles of Real Estate. The student understands the essential principles of modern real estate practice. The student is expected to: (3) Principles of Real Estate. The student explains titles to and conveyances of real estate. The student is expected to: (A) distinguish between personal and real property; (B) identify types of home ownership; (C) discuss the various tax benefits for homeowners; (D) explain the purpose of homeowner's insurance; (E) describe the components of mortgage payments; (F) describe the purpose of Comprehensive Loss Underwriting Exchange (CLUE) reports; (G) discuss the purpose of flood insurance; and (H) differentiate between co-operatives and condo concepts. (9) Principles of Real Estate. The student applies mathematical principles to the real estate profession. The student is expected to:
(A) calculate profit and interest; (B) apply principles of amortization, loan discounts, and prorating; (C) discuss property taxes and insurance premiums; and (D) identify units of measurement for real estate.
(10) Principles of Real Estate. The student understands an applies the principles of real estate appraisal. The student is expected to:
(A) list and describe Texas requirements to become an appraiser; (B) communicate the elements of appraising and the appraisal process; (C) employ the three approaches (cost, income, sales) to value; and (D) conduct analysis for pricing a property and determining value.
(11) Principles of Real Estate. The student understands the principles of real estate financing. The student is expected to: (13) Principles of Real Estate. The student explains the specialization distinctions in real estate and understands the competency policy and scope of authority. The student is expected to differentiate between specializations, including leases, property management, resort, investment, land and farm/ranch, Real Estate Owned (REO), short sale, auction, foreclosure, residential, and commercial. Course activities will include application of knowledge and skills through study and research of multiple real estate transactions and scenarios. Guest speakers may assist with content mastery in a variety of real estate industry disciplines: brokers, lenders, insurers, appraisers, surveyors. Course activities could include the following:
• Professional Ethics Constitution-Students are challenged to create a "constitution" to represent the establishment of their own real estate practice. The constitution should include a description of the professional ethics and canons of professional ethics for a license holder, as well as personal statements about how they will accomplish these canons in their daily real estate practice.
• Real Estate Specialization Radio Ad-Students are provided a specific real estate specialization to research and prepare a 2-minute radio advertisement touting the business and providing market statistics on the specialization. Research should include examples of local companies and brokers with that specialization and should contain at least one interview with a broker.
• Property Transaction Gallery Walk-Students will view selections from real estate documents including deeds, titles, acquisition, estate ownership, transfer of decedent's property, and alienation. Students will gather factual information from the documents and will then answer a series of interpretive questions about the documents.
• Creative Writing on Agency-Students will write an original essay on a fictitious scenario where an agent successfully navigates the duties and disclosures required in a proper agency relationship, including: non-fiduciary duties, general duties of honesty and fairness, obligations to third parties and avoiding disclosure and misrepresentation, Texas Property Code (Section 5.008 related to seller's disclosure), and stigmatized property.
• Agency Responsibilities Role-Students will assume the role of a broker who is working to retain a potential seller (played by the teacher) as a client. The student must effectively communicate both verbally and through sample documents his/her responsibilities related to: listing agreements, exclusive seller agency, the benefits of seller agency relationships, sub agency scenarios, and potential disclosure issues.
• Purchase Offer Activity-Students will be given a scenario where they represent a buyer as the broker and the teacher represents the seller. Each student will be provided a subject property and market information for the property type. As a representative of the buyer, the student will use the property and market information to prepare the proper promulgated contract form for a purchase offer. Additionally, the student will prepare reasonable contract terms as determined by the market conditions.
